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Digital India - a perfect storm S]fy

NATIONAL DIGITAL COMMUNICATIONS POLICY
(2020 GOALYS)

PROPEL INDIA

» |nvestments of USD 100 Billion

= Creation of innovation led start-ups
= Train/ re-skill 1 Million

= Expand loT ecosystem to 5 Billion

-
:

CONNECT INDIA
755 DIGITAL

= 10 Gbps to all villages

= 100 Mbps to all schools KO AN
» Broadband to 50% of households ’

= 10 M public Wi-Fi hotspots

SECURE INDIA

= Comprehensive data protection regime
= Net neutrality principles

= Security testing and standards

= Encryption and security clearances



Trends changing the provider marketplace S]fy

Trends Advantage




Sify’s key assets Relevance to Digital India

* Remote Operations Centers * Global and domestic IT outsourcing
* NOC, SOC, managed services » Supports outcome-based services model




What does it mean for Sify? S]fy

Demand for
MANAGED SERVICES

to host and manage

application and
platforms




B
Advantage Sify
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Source: https://retail.economictimes.indiatimes.com/news/industry/how-technology-is-redefining-indian-retail/51106485
https://economictimes.indiatimes.com/industry/energy/power/india-enters-global-smart-meter-race-to-fight-utility-losses/articleshow/60099818.cms


Engagement models

Hardware

People

Less

Licenses

Client engagement is Systems are owned by the client
based on defined business . andannuity based payout for

outcome generated by IT . \ services
solutions and services /

ENGAGEMENT
MODELS

No upfront investment b
Reduced upfront investmentas client P 4

client and payout is
subscribesto infrastructure owned by Sify pay

. . based on consumption
asapart of their overallinfrastructure

requirement

S1



The Cloud iteration of our services

e GLOUD@CORE

ALIGNED TO OUR CUSTOMERS CLOUD TRANSFORMATION PURSUIT

® ®© .

CLOUD ENABLING CLOUD INSPIRED CLOUD PURE

= Cloud data centres = Sify CloudInfinit =  AWS cloud service =  App Modernization

= Hyper reach/hyper scale transport = Hosted SAP/S4HANA Cloud = Azure cloud service = BigData & Analytics
AWS DirectConnect | XpressRoute . . = Forum NXT on Cloud

= Software Defined Network services " Oracle Exadata-as-service - MUIF' cloud managed = Online test on Cloud

= Cloud build * EdgeConnect Services = Learning Management Solutions
Private | Hyperconverged | = UCon Cloud * Managed orchestration on Cloud
Enterprise platform = Internet of Things (loT)

= Security services for cloud = Industry solutions as a service

‘ Telecom . DC2S . TIS ‘ Digital Services




Sify today: from a customer perspective

Service provider with
expertise in

SYSTEM INTEGRATION
AND APPLICATION
domain

Multiple commercial models

COMPONENT ALIGNED,
USAGE ALIGNED and
BUSINESS OUTCOME

ALIGNED

sify

Only ICT service provider
to offer
“CONSUMPTION”

as well as “BUILD”
models to clients

Ability to compete and replace
traditional

TELCO & IT SERVICES providers,
new-age DC & CLOUD providers
and pure play MANAGED SERVICES
provider
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Our business units S'l

. . N
Data Center centric IT services \ ./ N Technology Integration Services

e Data Center Transformation
\
\

* Network Integration
* Information Security Services
1 1

Collaboration Services
| I ' Collaboration Tools
Telecom Services S1 I. ,'

*

End User Computing Services
Applications Integration Services

+ India Data Business pa - / ,'
* Global Data Business - ' « o iTest
- Wholesale Voice ( ! * elearning
. / * App Testing
. / « ForumNXT
S ; » App Development & Maintenance
/ ,° « Managed SAP, Oracle & Microsoft Services
Data Center Services . .
. Colocation Services ‘~/ e " Cloud & Managed Services
- White Labelling See e . laaS, PaaS, SaaS

* Hosting « Managed DC services

* Managed Security Services
* Managed Network Services



financial metrics for last 5 years -
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operating performance and financial position S F .
Operating Performance

In INR Mil

Revenue 5,623 21,547 20,686
Cost of Revenues (3,546) (13,602) (13,435)
Selling, General and Administrative Expenses (1,255) (4,823) (4,395)

Depreciation and Amortisation expense (394) (1,533) (1,755)
Net Finance Expenses (199) (682) (368)
Other Income (including exchange gain) 77 217 190
Other Expenses (including exchange loss) - (52) -
Profit before tax 306 1,072 923

Income tax expense 3 3 0

13


mailto:2014@
mailto:2014@
mailto:2014@

Strategic partnerships S]fy

Technology

Partners

Cloud and
Acceleration
Partners

Application
Partners

Security
Partners

] @ servicenovw riverbed
CIS Cé COMMVAULT Think fast:
apans gotifioc €A Cbmesoivar

! vmware

WS emuisowsae W Gramsi NUTANDC

2" Microsoft ORACLE’ LIVEWIre

FOR LIVE CAREERS

sumtotal Litmos

A Skillsoft Company by CallidusCloud

SOFTWARE TECHNOLOGIES LTD

Y McAfee /)TREND |G Check Point (¥/Symantec —Fi:RTINET

14



15

O,
e .,..,.,.,.J_.;_b o q._.. k)
SRR
; .............,.....-......J.a...dh_._ﬂ._..uh. ﬁ..

e S L




	Slide Number 1
	Slide Number 2
	Slide Number 3
	Slide Number 4
	Slide Number 5
	Slide Number 6
	Slide Number 7
	Slide Number 8
	Slide Number 9
	Slide Number 10
	Slide Number 11
	Slide Number 12
	Slide Number 13
	Slide Number 14
	Slide Number 15

